
Top 10 Reasons You Need RAMP

1. Fill your sales funnel with qualified leads

2. Increase your sales closure rate

3. Reduce your sales cycle time

4. Lower your “cost per sale”

5. Know your marketing ROI

6. Motivate your sales team

7. Stop losing “warm leads” to your competition

8. Understand the “invisible activity” on your 
website

9. Gain deep intelligence into what marketing 
messages work

10. Strengthen your marketing and sales 
processes for long term performance


